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Membership Changes

It is important to inform WRIST about changes in your membership status. Please take a mo-
ment and review the procedures on informing WRIST about these changes. If you are:

RETURNING AN Once you return an agent’s license to the state, the broker must
AGENT’S LICENSE notify WRIST in writing by the last business day of the month
to avoid being billed for the agent for the following month.
You may fax the notice to 937-332-0666.

ADDING NEW New and existing members which are transferring to a new

MEMBER OR office must complete a membership application found on
TRANSFERRING www.wristinc.com. The agent must complete the contact in-

AN AGENT TO YOUR  formation and the broker must sign the application. Fax the
OFFICE completed form to WRIST at 937-332-0666.

RECEIVING A Unlicensed office administrative staff may obtain a username
USERNAME AND and password at no charge. Administrative assistants will need
PASSWORD FOR to complete a membership application found on

UNLICENSED ADMINS  www.wristinc.com, have the broker sign the application, and
fax the completed form to 937-332-0666.

CHANGING AGENT’S  Fax or email any changes in contact information including
CONTACT email address, phone numbers, or web site addresses. Email to
INFORMATION info@wristinc.com or fax to 937-332-0666.

Sign-Up for April C/E Classes Now!

MLXchange Advanced 04/07/2008 2:00 P.M. - 4:00 P.M.
Designer Tool 04/08/2008 2:00 P.M. - 4:00 P.M.
MLXchange CMA 04/08/2008 6:00 P.M. - 8:00 P.M.
MLXchange Web Design 04/09/2008 2:00 P.M. - 4:00 P.M.
MLXchange Basic 04/09/2008 6:00 P.M. - 8:00 P.M.

Sign Up Online at WWW.WRISTINC.COM

Virtual Tour Survey Results

Two months ago WRIST conducted a survey to solicit feedback from the membership regarding the im-
portance they place on virtual tours for marketing in today’s market place. Those results were very clear
that today’s real estate professionals see much value in utilizing virtual tours when marketing a property.

In response to that first survey, we conducted a second survey with a very specific price point to see ex-
actly how serious our membership was. The response to the survey was from over 200 of our members
and the results are in and published here for your review:

1. 94% of the survey respondents took the time to view the demo tutorial.
2. Ifyou watched the tutorial, did you feel the software was
A. easy to use 97% yes
B. is non-time consuming 90% yes
C. provides a good quality tour 97% yes
3. 89% said they would utilize virtual tours more often if the MLS provided the service.
4. 95% of respondents said they would pay the additional $2.00 per month to have access to unlim-
ited virtual tour usage.

This was the most overwhelming response we have ever seen to a survey and the second most number of
respondents. It was very clear (especially when reading all the comments) that this was a service that
would benefit our membership! We have therefore done the following:

1. We invited the vendor to come in and do a demonstration for the WRIST Board of Directors and
answer any questions they had.

2. The WRIST Board directed the MLS staff to pursue contract negotiations to secure the most favor-
able terms possible for WRIST.

3. Scheduled a meeting with Marketlinx to begin discussions for adding virtual tours to our MLS.

We expect that if negotiations go well, WRIST could be offering virtual tours to our membership by the
end of the summer. We will keep the membership informed as to our progress in upcoming newsletters
and on our message of the day.
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